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might shift from the role of the good
soldier to the truculent tough to the
loyal friend to the patriarchal autocrat
to the big sport as the situation
changes without moving out of a fam-
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ily of compatible roles, some of which,
however, would be more central to the
self than others. But these large ques-
tions, too, are among the unfinished
business of this paper.

THE RELATIONSHIP BETWEEN SOCIO-ECONOMIC RANK AND
BEHAVIOR

LOUIS KRIESBERG
Syracuse University

Again and again, research findings
show that relative socio-economic rank
is highly associated with neatly every
kind of behavior. Nevertheless, em-
pirically-based explanations of the re-
lationships are rare. My purpose in this
paper is to examine two kinds of ex-
planations of the relationship and sug-
gest conditions which affect the rela-
tive importance of each. The sugges-
tions then will be illustrated by com-
paring the relationship between socio-
economic rank and different kinds of
behavior over time.!

An explanation of the relationship
between two variables entails specify-
ing the general processes which are
operative for the phenomena. In ex-

Jacob J. Feldman and Patricia Collette,
of the National Opinion Research Center,
provided help at several stages in the
preparation of this paper; I am very ap-
preciative of that aid.

1 The term “socio-economic rank” is used
because I want to make it clear that gen-
erally, in the studies being compared here,
education, income, or occupation are used
as measures of social rank and these meas-
ures are not combined to form an index of
social class position. More significantly, I do
not want to judge the extent to which such
measures indicate membership in a social
class and class culture until after the com-
parative review is completed. Nevertheless,
since education, occupation, and income are
so highly inter-related, I will often discuss
socio-economic rank or status as if each
attribute indicates the relative rank or status
of the subjects of the study.

plaining the relationship between
socio-economic rank and behavior, it
is sufficient for our present purposes
to note the following processes. Peo-
ple’s values and beliefs are usually con-
gruent with their behavior, although
at any given time discrepancies may
occur. Congruence may result either
from behaving in conformity with pre-
viously learned values and beliefs or
from changing values and beliefs to
conform to behavior.” Values and be-
liefs may be learned from parents and
persist; they may also result from cur-
rent social inculcation, by generalizing
from current experiences, or by accom-
modating to current behavior.® Be-
havior is affected not only by currently
held values and beliefs, but by the
current situation—the social and non-

2 For one general psychological explana-
tion of this process, see Leon Festinger, A
Theory of Cognitive Dissonance (Stanford:
Stanford University Press, 1957).

3 For some examples of how values and
beliefs may be learned by generalizing from
current experiences and by accommodating
to current behavior, see Louis Kriesberg,
“The Retail Furrier: Concepts of Security
and Success,” The American Journal of
Sociology, LVII (March, 1952), pp. 478-
485; Leonard R. Sayles and George Strauss,
The Local Union (New York: Harper and
Brothers, 1953), pp. 27-33; Louis Kries-
berg, “German Businessmen and Union
Leaders and the Schuman Plan,” Social
Science, 35 (April, 1960), pp. 114-121;
and Chatles J. Erasmus, Man Takes Control
(Minneapolis: University of Minnesota
Press, 1961).
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social constraints and pressures which
limit the available alternatives.*

Utilizing these processes makes it
possible to distinguish between two
major kinds of explanations of the re-
lationship between socio-economic
rank and behavior. One is cultural;
the other is situational.®

A cultural explanation, as defined
here, means that an observed relation-
ship between socio-economic rank and
a particular behavior item results from
(a) the parental transmission of values
and beliefs which in turn determine
the behavior or (b) the direct pat-
ental transmission of behavior pat-
terns.® This may indicate that there is

4 This is, of course, an important source
of discrepancy between values and behavior
and hence one of the reasons that values are
often the result of accommodating to cur-
rent behavior. One of the classic studies of
the discrepancy between values and be-
havior is: Richard T. LaPiere, “Attitudes
vs. Action,” Social Forces, 13 (1934), pp.
230-237; for a review of other studies in
the area of inter-ethnic group behavior, see,
J. Harding, B. Kutner, H. Proshansky, and
I. Chein, “Prejudice and Ethnic Relations,”
in G. Lindsey (Ed.), Handbook of Social
Psychology, Vol. II (Cambridge: Addison-
Wesley, 1954), esp. pp. 1031-1034. Also,
see, Louis Kriesberg, “Occupational Con-
trols among Steel Distributors,” The Amer-
ican Jowrnal of Sociology, LXI (November,
1955), pp. 203-212, and Wilbert E.
Moore, Industrialization and Labor (Ithaca:
Cornell University Press, 1951), esp. pp.
271-272.

5 Other kinds of explanations might be
considered. Congenital factors such as in-
telligence might be studied to help account
for the relationship between socio-economic
rank and behavior. Currently, this is not
done, except in studies of educational at-
tainment; it is only in that context that
such factors will be introduced in this
paper. Personality differences may also be
considered in explaining the relationship
between rank and various kinds of behavior
but will not be discussed here.

6 Of course, other definitions of culture
are used. The distinctions being used here
are similar to those made by Yinger (J.
Milton Yinger, “Contraculture and Sub-
culture,” American Sociological Review, 25
[October, 1960], pp. 625-635). Thus, his
concept of contraculture is one variety of
shared values and beliefs resulting from a
shared situation.
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a clearly distinguishable class subcul-
ture with an integrated system of val-
ues, beliefs, and behavior patterns; it
is also possible that it reveals only that
discrete items of behavior and/or re-
lated values and beliefs are transmitted.

One meaning of a situational ex-
planation is that there are no differ-
ences in pertinent values and beliefs
by socio-economic rank; differences in
behavior are the result of differing op-
portunities. Situational factors operate
directly to account for socio-economic
differences in behavior.” The factors
may be (a) social conditions, e.g., pat-
terns of interaction or (b) non-social
conditions, e.g., differences in financial
resources. A situational explanation
may also mean that there are some dif-
ferences in pertinent values and be-
liefs, but they result from stratum-
shared current situations.® Thus, differ-
ing concepts (values and beliefs) may
be the result of accommodating to cur-
rent behavior or the result of current
social pressures or generalization from
current experiences. Such shared values
and beliefs are to be distinguished
from those which are cultural, that is,

7 For example, see, Seymour S. Bellin,
“Extended Family Relations in Later Years
of Life,” Unpublished Doctoral Disserta-
tion, Columbia University, esp. pp. 85-92.

8 Among such studies, see Albert K.
Cohen, Delinguent Boys: The Culture of
the Gang (Glencoe: The Free Press, 1955);
Allison Davis, “The Motivation of the
Underprivileged Worker,” in William
Foote Whyte, editor, Industry and Society
(New York: McGraw-Hill, 1946), pp.
84-106; S. M. Miller and Frank Riessman,
“The Working Class Subculture: A New
View,” Social Problems, IX (Summer,
1961), pp. 86-97; Richard C. Centers, The
Psychology of Social Classes (Princeton:
Princeton University Press, 1941); Arthur
W. Kornhauser, “Analysis of ‘Class Struc-
ture’ of Contemporary American Society—
Psychological Bases of Class Divisions,” in
George W. Hartmann and Theodore M.
Newcomb, editors, Industrial Conflict (New
York: Dryden, 1939), pp. 199-264; and
Alex Inkeles, “Industrial Man: The Rela-
tion of Status to Experience, Perception,
and Value,” American Journal of Sociology,
LXVI (July, 1960), pp. 1-31.
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transmitted through generations.
Difficult as it may be to make the
distinction in any given study, the dis-
tinction between cultural and situa-
tiona] explanations has considerable
significance. Obviously, predictions
about the rapidity of change and the
ways of inducing change in the be-
havior being considered would be dif-
ferent. Being aware of alternative ex-
planations of observed associations will
at least sensitize researchers to addi-
tional kinds of analyses; it makes it
less likely that a single interpretation
of the meaning of associations will be
made implicitly rather than explicitly.

Ideally, an assessment of the way
various explanations interact to ac-
count for an observed relationship be-
tween rank and a particular item of
behavior would utilize longitudinal
data over two or mote generations.
Even without this, however, reasonable
inferences could be drawn by compar-
ing the results of analyses conducted
at different times if a full exploration
of the current situations as well as of
the values and beliefs of the subjects
and of their parents were obtained.
Failing this, even limited analyses of
the correlations between socio-econom-
ic rank and different kinds of behavior
at different times may permit an ap-
proximate estimate of the contribution
of these processes to a complete ex-
planation, at least for some kinds of
behavior.

There are many difficulties in trying
to estimate the relative importance of
the numerous cultural and situational
factors which may account for the re-
lationship between socio-economic rank
and a given kind of behavior. The
difficulties spring largely from the fact
that cultural and situational factors are
highly inter-related. The situation of
members of a given stratum often ap-
pears to be what it is because of the
values and beliefs they have learned
in the process of socialization; and
what they have learned is the result
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of the situation experienced by the
persons who socialized them. Futher-
more, members of a stratum continue
to learn values and beliefs as they face
new shared situations and the situa-
tions are constantly changing. Finally,
there is a sufficiently small amount of
inter-generational stratum mobility so
that most persons face situations re-
sembling those of their parents. It is
therefore difficult to disentagle cultural
transmission from common reactions
to common situations of parents and
their children.

The difficulties in disentangling the
relative importance of the various ex-
planations of the relationship between
socio-economic rank and various be-
havior items are eased if we examine
these relationships over time. We can
see whether or not the proportion of
the population engaging in a particular
kind of behavior has changed, whether
or not the relationship between socio-
economic rank and a particular kind
of behavior has changed, and what the
rate of change, if any, has been. Such
changes or absences of change can be
related to an examination of the chang-
ing situational conditions.

DIMENSIONS OF BEHAVIOR
AND THE RELATIVE IMPORTANCE
OF CULTURAL AND SITUATIONAL

FACTORS

The relative importance of cultural
and situational factors varies in differ-
ent societies depending upon the class
structure, the analytical question be-
ing asked, and the kind of behavior
under analysis. We will be concerned
particularly with their relative impor-
tance for different kinds of behavior.
Two sets of dimensions of behavior
are particularly significant in this con-
text. One set of dimensions is some-
what independent of societal differ-
ences. This is the case for the stage of
the life cycle in which the behavior
is begun, the degree to which the be-
havior is serially independent, and the
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extent to which the behavior can be
repeated.® The other set of dimensions
varies in different societies and time
periods. It pertains to the amount of
variation in the concepts of the per-
sons in different socio-economic ranks
and the amount of variation in their
situations, relevant to the behavior be-
ing studied.

Among the first set of dimensions
we will consider, first, the stage in the
life cycle in which the behavior is be-
gun. Obviously, we are concerned with
the relationship between socio-econom-
ic rank and behavior which is con-
ducted by persons who have some de-
gree of control over their actions. We
cannot seek to explain the relation-
ship between socio-economic rank and,
for example, infants receiving inocu-
lations, by factors affecting the infants’
choices. Nevertheless, some behavior
is undertaken when the individual is
more independent of his parents than
is the case for other kinds of behavior.
For example, divorcing a spouse’® can
occur only after an independent family
has been established, while entering
college generally occurs when a per-
son is still largely dependent upon or
only recently independent of his fam-

9 Two other characteristics of behavior
also have relevance: (1) the degree to
which the consequences of the behavior can
be tested and (2) the number of individ-
uals involved in the behavior. These char-
acteristics will not be discussed in the pres-
ent paper; they are discussed in Louis
Kriesberg, “Entrepreneurs in Latin America
and the Role of Cultural and Situational
Processes,” International Social Science
Journal, forthcoming.

10 William J. Goode, After Divorce
(Glencoe: The Free Press, 1956); see pat-
ticularly the discussion on pages 57-68. The
same argument holds in general for having
children; this is one topic in which analyses
of the relationship between birth rates and
socio-economic rank, over time, have been
made; for example, see Clyde V. Kiser,
“Fertility Trends and Differentials in the
United States,” in Joseph J. Spengler and
Otis Dudley Duncan, editors, Demographic
Analysis (Glencoe: The Free Press, 1956),
pp. 162-183.
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ily of orientation. In so far as the be-
havior is undertaken at a stage in the
life cycle in which the persons are in-
dependent of their parents, it is more
likely that situational factors, rather
than cultural ones, will account for the
relationship between the behavior item
and socio-economic rank.

Behavior is serially independent in
so far as it can be independent of
previous behavior or learning or of
general expectations that the behavior
will persist. The stage in the life cycle
in which previous behavior is per-
formed is also relevant. Thus, utiliza-
tion of dentists’ services is particularly
high in adolescence and, as we will see
later, it tends to be serially dependent;
medical care is most needed at ad-
vanced stages in the life cycle and its
utilization is probably less serially de-
pendent. Similarly, entering college is
dependent upon many years of previ-
ous experience in schools and these
experiences can be strongly affected
by the family of orientation; on the
other hand, voting for one party rather
than another can be more serially in-
dependent. It is hypothesized that
serially independent (or discontinu-
ous) behavior is more likely to be af-
fected by situational conditions than
setially dependent behavior, particular-
ly if it is begun at an early stage in
the life cycle.

Finally, some behavior can be re-
peated throughout the life cycle and
other behavior is likely to be unique.
For example, entering college is not
equally possible throughout life while
voting for one party or another, going
to the dentist, or going to a physician
is relatively repetitive. It is hypothe-
sized that a relationship between socio-
economic rank and repetitive behavior
is more likely to be explained by situ-
ational variables than by cultural proc-
esses, since a person has a greater
chance to experiment and learn from
his own experience.

The other dimension of behavior is
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the amount of situational and con-
ceptual variation among the socio-eco-
nomic strata for the given behavior.
Obviously, if the behavior is not de-
pendent upon many situational con-
ditions, then there can be little varia-
tion in situational conditions for that
behavior. To some extent, the amount
of variation which is possible is in-
herent in the behavior. For most kinds
of behavior, however, the amount of
possible variation of situational factors
depends upon societal conditions. For
example, in societies in which medical
care is equally available to all persons
regardless of their ability to pay for
it, we would hardly expect non-social,
situational factors to account for much
of the socio-economic differences in
utilization (if there were any) com-
pared to the case in societies in which
medical care was paid for by individ-
uals, the care was expensive, and there
were large income differences in the
society.

Furthermore, some societies may
have relatively high consensus about a
given kind of behavior. If this is the
case, we would not expect that cul-
tural explanations would account for
much of the relationship between
socio-economic rank and that behavior
item. Probably, in contemporary Amer-
ican society, the concepts relevant to
most behavior are widely shared and
therefore the association between be-
havior and socio-economic status is
frequently in large measure attributa-
ble to differing situations. Where there
are conceptual differences, they are
likely to be in beliefs rather than val-
ues and therefore are more readily
modified as the situation changes than
if there were conceptual differences in
values. In general, if situational condi-
tions vary widely for members of dif-
ferent strata, they can in great part
account for a high relationship be-
tween socio-economic status and be-
havior items; on the other hand, if
members of different ranks vary mark-
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edly in goals, and beliefs about achiev-
ing them, differences in behavior re-
lated to such goals are explicable in
terms of cultural processes.

EXAMINATION OF SELECTED
Socio-EcoNnoMIC RELATED
BEHAVIOR ITEMS

Now we will examine in more de-
tail some of the behavior items previ-
ously mentioned. The relationship be-
tween these behavior items and socio-
economic rank will be examined over
one, two, or three decades in order to
explicate the way specific situational
and cultural processes operate to ac-
count for the relationships.

Voting. It is well known that socio-
economic status is positively related to
voting Republican. It has been shown
recently, however, that the degree of
relationship varies widely over short
periods of time. Thus, in the 1944
presidential election, the correlation
between occupational status and parti-
san vote was .22; in 1948 it was .44;
in 1952 it was .25; and in 1956 it
was .12; the congressional vote results
for the years for which data are avail-
able show a similar pattern.!

This variation in the degree of rela-
tionship between status and vote may
seem strange in the light of the nu-
merous findings of the high correla-
tion between parental and children’s
voting preferences.!? Some part of that
correlation, however, is probably not a
matter of cultural transmission, but of
parent and child experiencing the same
situation. Thus, in the Elmira voting
study, when adult children’s contem-
porary socio-economic status and other
characteristics are held constant, the
relationship between their vote and

11 Angus Campbell, Phillip E. Converse,
Warren E. Miller, and Donald E. Stokes,
The American Voter (New York: John
Wiley & Sons, 1960), p. 347.

12 For a review and analysis of such find-
ings, see, Herbert Hyman, Political Sociali-
zation (Glencoe: The Free Press, 1959).
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their fathers’ voting preference is
greatly lessened. The authors write,
“, .. there is a quite marked correla-
tion of parents’ and children’s votes
more because they share the same lo-
cations than because, through life, the
father has ‘determined’ the child’s
vote.”13

It is interesting to note that in so
far as cultural processes are operative
in accounting for the relationship be-
tween socio-economic rank and parti-
san vote, specific patterns of behavior
rather than general orientations or sup-
porting values and beliefs are trans-
mitted. There is “suggestive evidence
that the socialization of the individual
into a party is a much more direct
process than the socialization of the
logically congruent area of ideology.”**

Situational variables operate indi-
rectly as well as directly. Shared socio-
economic position leads to shared val-
ues and beliefs, even if only at a primi-
tive self-interest level rather than a
systematic ideological one; these values
and beliefs then affect the partisan
vote.!® Situational variables directly af-
fect partisan vote largely through pres-
sures from social interaction.l® Party
preference is sufficiently visible in so-
cial interaction for persons to influence

13 Bernard R. Berelson, Paul F. Lazars-
feld, and William N. McPhee, Voting
(Chicago: The University of Chicago Press,
1954), p. 137.

14 Hyman, op. cit., p. 74.

15 Campbell, Converse, Miller, and
Stokes, op. cit., especially, pp. 333-380; also
see, Seymour M. Lipset, Paul F. Lazarsfeld,
Allen H. Barton, and Juan Linz, “The Psy-
chology of Voting: An Analysis of Political
Behavior,” in Gardner Lindsey, editor,
Handbook of Social Psychology, 11 (Cam-
bridge: Addison-Wesley Publishing Co.,
1954), pp. 1124-1175.

16 Berelson, Lazarsfeld, and McPhee, op.
c¢it.; although not directly pertinent to the
relationship between partisan vote and
socio-economic rank, the process is particu-
larly important in the persistence of voting
patterns in localities or regions, where the
patterns of interaction are highly institu-
tionalized, see, V. O. Key, Southern Politics
(New York: Alfred Knopf, 1950).
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each other strongly. A large proportion
of significant interaction of this kind
is within similar socio-economic ranks.

There is enough continuity in the
situational conditions of members of
various socio-economic ranks to ac-
count for the general continuity of the
relationship between socio-economic
rank and partisan vote and even, to
some extent, for the individual’'s con-
tinuity in voting preference. There is
considerable value in attending to the
way current situational processes, par-
ticularly the indirect ones, affect parti-
san vote. This would draw attention to
the way the relationship between socio-
economic rank and vote changes from
election to election and how major
shifts in party adherence occur.

The eatlier discussion of the dimen-
sions of behavior helps to account for
the relative role of various explana-
tions for the relationship between
socio-economic rank and voting. The
partisan vote, for most petsons, can be
a relatively serially independent kind of
behavior and generally begins when a
person is somewhat independent of
his family of orientation. This tends
to limit the importance of cultural fac-
tors. In so far as a person is in a situa-
tion in which continuity of partisan
vote is expected and interaction with
his family of orientation is significant,
the current situation will reinforce the
cultural processes which affect his vote
preference. The extent to which there
is conceptual and situational variation
among the socio-economic ranks in re-
gard to this item of behavior is also
relevant. Obviously, there is not high
consensus in the United States about
voting for one party rather than an-
other; the two-party system would not
function if this were the case. There
are divergences between upper and
lower status levels about interests re-
lated to party policy. This makes it
possible for cultural processes to play
an important role in accounting for
the relationship between socio-econom-
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TABLE 1
PERCENTAGE OF ADULTS PREFERRING COLLEGE EDUCATION FOR BOYS AND
GIRLS (1949) AND PERCENTAGE OF WHITE HIGH SCHOOL SENIORS
APPLYING FOR COLLEGE ENTRANCE (1947) IN SPECIFIED
OccUPATIONAL CATEGORIES"

Percentage Preferring
College Education for:

Percentage of White
Seniors Applying for
College Entrance

Occupational Categories” Boy Girl

Professional men and Executives 96 920 73
Business Proprietors 87 71 48
White Collar 94 86 45
Farmers 79 69 21
Wage Earners 76 56 22

*The data for the parental preferences are from the Fortune Survey, conducted by
Elmo Roper, Fortune, September, 1949. The respondents were asked, “If you had a boy
graduating from high school, would you personally like to have him go on to college,
or would you rather have him do something else?” The same question was asked about
a girl graduating from high school. The percentages are for persons who simply an-
swered, “go to college,” and also those who said go to college and volunteered the
qualification, if could afford it, or, if (boy) (girl) is college material, or, if (he) (she)
wants it. The percentages answering, go to college, without volunteering any qualifica-
tions among each occupational category are, for boys: 82, 68, 77, 53, and 54 respectively;
for girls: 74, 56, 57, 48, and 38 respectively.

The data for the high school seniors are from Elmo Roper, Factors Affecting the Ad-
mission of High School Seniors to College (Washington, D. C.: American Council on
Education, 1949), p. 17. The study is based upon a national sample of white students in
the 1947 graduating classes of secondary schools; the students were asked in May, 1947,
to report whether or not they had applied for entrance to college for the following fall.

" In the case of the high school seniors, the occupation refers to the student’s father’s
occupation. The occupational categories are as given in the study of adult preferences;
there are some differences in the categories reported in the high school senior study:
instead of "“business proprietors,” “small business proprietor” was reported; instead of
“wage earners,” “setvice trades worker” and “factory and other worker” were combined
and recalculated for purposes of comparisons.

crucial kind of behavior since it af-
fects so many later life chances and

ic rank and partisan vote. The extent
to which there is situational variation

relevant to party vote varies from time
to time; for example, elections may be
conducted at a time in which condi-
tions markedly affect the strata in so-
ciety differentially, or the election cam-
paign may be focused upon issues
which are relevant to strata differ-
ences.”

College education. Education is it-
self a measure of socio-economic rank;
here we are concerned with explain-
ing the high relationship between pa-
rental socio-economic rank and chil-
dren’s entrance into college. This is a

17 Campbell, Converse, Miller and

Stokes, op. cit., pp. 346-377.

since it occurs at a stage in the life
cycle in which cultural factors can be
particularly important. As in the case
of voting, it is well known that socio-
economic status is highly and posi-
tively related to going to college. There
has been a significant increase in the
proportion of the college-age popula-
tion attending school, however, and
we can ask whether or not the degree
of relationship has been decreasing.
First of all, it is clear that members
of all socio-economic strata are more
likely to desire a college education for
their children than actually have their
children attain it; also, the discrepancy
is greater among members of the low-
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TABLE 2
PERCENTAGE OF WHITE HIGH SCHOOL SENIORS APPLYING FOR AND
ADMITTED TO COLLEGE IN 1947 AND PERCENTAGE OF PuBLIC HIGH SCHOOL
SENIORS PLANNING TO ENTER AND ENROLLED IN COLLEGE
IN 1955-1956 BY FATHERS EDUCATION

1947* 1955-1956°
Per cent  Per cent Per cent  Per cent
Applying Admitted (Per cent) Planning Enrolled (Per cent)
for to of College in of
Fathers’ Education College College Sample Entrance  College Sample
13 or more years 65 59 (20) 72 64 (18)
9-12 years 37 32 (40) 44 31 (46)
8 or fewer years 21 18 (40) 31 20 (36)

*The 1947 data are from Roper, Factors Affecting the Admission of High School
Seniors to College, cited in footnote to Table 1; calculated from pp. 16, 142. Admission
to college is based upon student’s statement that he has been accepted by at least one of
the colleges to which he applied; this information was collected in September or during the
Christmas vacation period if it was not known at the time of the original survey.

" The 1955-1956 data are from Educational Testing Service, Background Factors Re-
lating to College Plans and Enrollment among Public High School Students (Princeton,
N. J.: Educational Testing Service, 1957), calculated from Table D-4a. The information
is based upon questionnaires completed by seniors in a national sample of public high
schools. Students who said, in January or February, 1955, that they planned to go to
college the following fall are considered to be planning to go to college. The data in
the table are for the sub-sample of students who were subsequently followed-up to
determine whether or not they actually enrolled in college. Information about entoll-
ment was obtained in February, 1956, from the high schools of the students who had

completed the students’ questionnaire used in the original survey.

er socio-economic ranks than among
members of the high ranks (see Table
1). The strata variance for children
entering college is certainly greater
than the strata variance in the desire
for children to enter college. This sug-
gests that if some of the situational
constraints were removed, there would
be a greater expansion of college at-
tendance among low status children
than among high status children and
thus a declining degree of association
between parental socio-economic rank
and entrance into college.

There have been many situational
changes relevant to college going. In-
creasing urbanization has placed a
larger proportion of persons within
closer reach of colleges; a general rise
in the standard of living has made the
relative cost of going to college and
not earning money less of a hardship;
there has been an increase in the pro-

portion of college openings in public
compared to private and (increasing-
ly) more expensive colleges; scholar-
ship and fellowship aid has become
more available; and the importance
of college training for occupational
achievement has become more pro-
nounced so that this could affect cur-
rent values and beliefs about the im-
portance of college attendance. These
changes, however, do not necessarily
mean that there has been increased
equality of opportunity for persons of
lower socio-economic origins compared
to those of higher origins. Upper status
children can take advantage of these
changes at least as well as can lower
status children. There probably has
been some increased relative advantage,
however, for the most able young per-
sons of low socio-economic origins.
Several situational factors relevant
to the differential advantage of lower
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TABLE 3
PERCENTAGE OF HIGH SCHOOL STUDENTS PLANNING TO GO TO COLLEGE,
1951-1959, BY MOTHERS' EDUCATION"

1951 1952 1953 1959

Per cent (Per  Percent (Per Percent (Per Percent (Per

Planning cent) Planning cent) Planning cent) Planning cent)
Mothers’ ToGoTo of ToGoTo of ToGoTo of ToGoTo of
Education College Sample College Sample College Sample College Sample
College 60 (18) 62 (10) 70 (11) 70 (11)
High School 45 (23) 33 (34) 50 (36) 46 (42)
Grade School 24 (59) 19 (56) 25 (52) 25 (47)

* The information is from The Purdue Opinion Panel, Division of Educational Refer-
ence, Lafayette, Indiana, Reports of Poll Numbers 29, 31, 37, and 54. Reproduced with
permission of H. H. Remmers.

1951 data are for students in grades 9-12; students were asked, “What do you plan to
do after you graduate high school? (check one),” those who checked “go to college”
are so categorized.

1952 data are for students in grades 9-12; students were asked, “After high School, 1
plan first to: (boys assume that you will not be drafted immediately) (check only one).”

1953 data are for students in grades 10-12; students were asked, “Which do you plan
to do after finishing high school (mark only one).”

1959 data are students in grades 10-12; students were asked, “Which of the follow-
ing do you plan to do after finishing high school?”

The number of cases upon which the percentages are based are the number used in

the analysis after stratifying the sample of students.

and higher status students probably
have not changed and, indeed, may
have increased. This is the case if in-
creased urbanization has led to more
status-segregated residence patterns and
thus to more status-segregated schools.
Status-segregated schools would dis-
advantage lower status students because
“not only the sizes and resources of a
school and its community, but also
their social class composition affect
aptitude scores and plans for going to
college. . . . ‘The more well-to-do stu-
dents there are in a high school, the
higher the “college-planning” rates of
all students, wealthy and poor alike.” 18

Now let us see whether or not the
degree of association between socio-

18 Natalie Rogoff as cited by Bernard
Barber, “Social-Class Differences in Edu-
cational Life-Chances,” Teachers College
Record, 63 (November, 1961), p. 110;
also see, John A. Michael, “High School
Climates and Plans for Entering College,”
Public Opinion Quarterly, XXV (Winter,
1961), pp. 585-595.

economic origins and entrance to col-
lege has changed. The presently avail-
able data cannot give a definitive an-
swer, but there are sufficiently com-
parable studies to suggest an answer. A
comparison of the findings of studies
of high school seniors in 1947 and
1955 does not indicate that there has
been any change in the degree of rela-
tionship between status origins and
entrance into college during that dec-
ade (see Table 2). Similarly, results
of polls of high school students from
1951 through 1959 do not indicate
any decrease in the degree of associa-
tion between socio-economic origins
and expectations of entrance into col-
lege (see Table 3). In another national
study, the subjects are divided into
three categories: those under 35 years
of age, those 35-54, and those 55 or
older. Their educational attainments
were about equally related to back-
ground characteristics within each age
category; as the authors write, “Par-
ents’ education, occupation, and back-
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TABLE 4
PERCENTAGE OF WHITE HIGH SCHOOL SENIORS IN UPPER TwWO ACADEMIC
QUINTILES APPLYING FOR COLLEGE ENTRANCE IN 1947 AND PERCENTAGE
OF PUBLIC SCHOOL SENIORS IN HIGHEST APTITUDE CATEGORY PLANNING TO
ENTER COLLEGE IN 1955 BY FATHERS' OCCUPATION"

1947 1955
Per cent Per cent
Top Seniors (Per cent) Top Seniors (Per cent)
Applying for of Planning to 0
Fathers’ Occupation College Sample Enter College Sample
High 72 (33) 78 (25)
Not High 39 (67) 57 (75)

®*The 1947 data are adapted from Roper, Factors Affecting the Admission of High
School Seniors to College, cited in footnote in Table 1, p. 242 and Helen E. Davis, Oz
Getting into College (Washington, D. C.: American Council on Education, 1949), p.
16; the Davis report is based upon further analysis of the Roper Survey. Academic
standing was based upon the students’ course records; the students were classified into
quintiles and the two highest quintiles (actually 43 per cent of the sudents) were com-
bined here for comparative purposes.

The 1955 data are from Educational Testing Service, op. cit., cited in footnote to Table
2; calculated from Table D-4b. The students were given a short aptitude test and the
thirty per cent with the highest scores are categorized as the high scoring group.

In the 1955 study, fathers’ occupation was given as “college” and “non-college” oc-
cupations. In order to make the 1947 data comparable, the figures in the table are based
upon placing the professional and executive and the white collar occupations together
as “high” occupations and regarding the other occupations as “not high.” If only pro-
fessional and executive occupations are treated as comparable to ‘“college” occupations
(16 per cent of all the students in the two highest quintiles had fathers in professional
and executive occupations), the 1947 difference in the percentage of students applying
for college is even greater. If, for 1947, only the one highest quintile of students is used
for analysis rather than the two highest, we still find that there is greater difference in
college intentions among students with different occupational origins in 1947 than in 1955.

ground appear to produce the same
differences in educational attainments
among young spending unit heads as
was true for previous generations.”?
Aside from these national studies, state

Given the general rise in college
attendance, the absence of a decrease
in the association between socio-eco-
nomic origins and college entrance is

and city studies over the past two dec-
ades do not indicate that there has
been any decline in the degree of asso-
ciation between socio-economic origins
and entrance into college.2’

19 Martin H. David, Harvey E. Brazer,
James N. Morgan, and Wilbur J. Cohen,
Educational Achievement—Its Causes and
Effects (Ann Arbor: Survey Research Cen-
ter, 1961), p. 32; the finding is sum-
marized in James N. Morgan, Martin H.
David, Wilbur J. Cohen, Income and Wel-
fare in the United States (New York: Mc-
Graw-Hill, 1962), p. 369.

20 Elbridge Sibley, “Some Demographic
Clues to Stratification,” in Reinhard Ben-
dix and Seymour Martin Lipset, editors,
Class, Status, and Power (Glencoe: The
Free Press, 1953), pp. 381-388; A. C.
Rosander, “The Economic Stratification of
Youth and its Social Consequences,” Jour-
nal of Edwcational Research, 32 (April,
1939), pp. 592-604; Joseph A. Kahl, The
American Class Structure (New York:
Rinehart & Co., 1953), p. 283; R. Clyde
White, These Will Go To College (Cleve-
land: The Press of Western Reserve Uni-
versity, 1952), p. 39; and J. Kenneth
Little, Explorations into the College Plans
and Experiences of High School Graduates
(Madison: The University of Wisconsin,
1959), p. 30.
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puzzling?! It may be that this indi-
cates the overwhelming importance of
cultural factors, but there has been a
marked increase in entrance among
children of low socio-economic origins.
Perhaps the situational factors have
improved for all strata but the differen-
tial advantages persist. The situational
changes noted previously would sup-
port this interpretation. The situational
changes, however, also probably mean
that there has been a decline in the
differential advantages of the high
socio-economic categories among the
most able students. If situational factors
are an important factor in accounting
for the association between socio-eco-
nomic rank and this behavior, the as-
sociation should have declined in the
past two decades among the most able
students. This seems to be the case.
As can be seen in Table 4, among
the most qualified students, fathers’
occupation is more related to expect-
ing to enter college in 1947 than in
1955.22 The evidence from the studies
from which these findings are adapted
also shows that these students general-
ly did enter college. The results of
state and city studies of the most able
students also are consistent with the
finding that socio-economic origins are
less associated with college entrance at
present than a few decades ago.?

211t should be noted that the rise in
college attendance is due to an increase in
the proportion of youths who complete
high school and not to an increase in the
proportion of high school graduates entes-
ing college. (This is indicated in Table 3;
also see James A. Davis, “The Role of
Higher Education in Career Allocation,” a
paper presented at the 1962 meetings of
the American Sociological Association.)
Perhaps the increase in high school com-
pletion is patticularly marked among youths
of low socio-economic origins. Comparisons
over time of high school seniors’ college
entrance might then minimize any decline
in the degree of association between socio-
economic origins and college entrance.
Nevertheless, the David, Brazer, Morgan,
and Cohen data are consistent with the
findings based upon high school seniofs.
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We noted earlier that entering col-
lege occurs at an early stage of the life
cycle, is serially dependent, and is not
repetitive; this would make it possible
for cultural processes to play a major
role in accounting for the relationship
between socio-economic origins and
college entrance. We have also shown
that there are some conceptual dif-
ferences among members of various
socio-economic ranks in the desirability
of attending college, although the dif-
ferences are not as large as the dif-
ferences in actual attendance. We have
also noted that there are large varia-
tions in the situational conditions of

22In interpreting the evidence of the
decline in the degree of association between
occupational origins and entrance into col-
lege, the following points should be noted.
On the one hand, the measure of ability in
1947 is school grades and the measure in
1955 is a score on an aptitude test; the
former is probably a better predictor of
going to college than an aptitude test. On
the other hand, the 1947 data do not in-
clude Negro students and this might be
expected to decrease the extent to which
occupational origins are related to college
plans.

Given the conclusion that there has
been no significant change in the degree of
association between socio-economic origins
and entrance into college, in the recent
past, the finding that there has been a
change for a segment of the population re-
quires some additional comment. It may
be that among the /east able students, those
from higher socio-economic backgrounds
are now more likely to enter college, com-
pared to those from lower origins, than
was the case in the past. Another possible
explanation, perhaps related, is that girls
of higher socio-economic origins are now
more likely to be entering college, com-
pared to those of lower socio-economic
origins, than was true in the past. The
published data do not permit testing these
possible explanations.

23 Sibley, op. cit., p. 381; Helen B.
Goetsch, “Inequality of College Opportuni-
ty,” Journal of the National Education As-
sociation, 28 (December, 1939), p. 271;
Kahl, op. cit., p. 283; White, op. cit., p. 39;
Little, op. cit., p. 30; and W. H. Sewell, A.
O. Haller, and M. A. Straus, “Social Status
and Educational and Occupational Aspira-
tion,” American Sociological Review, 22
(February, 1957), pp. 67-73.
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members of different ranks, relevant to
college attendance. These variations
make it possible for situational factors
to play an important role in explain-
ing the relationship between rank and
this behavior item. Furthermore, we
have suggested some likely changes in
relevant conditions over the last few
decades. In the light of these changes,
the rise in college attendance among
persons of all socio-economic origins
and the decline of association between
rank and college entrance among the
most able students argues for the im-
portance of situational factors in ac-
counting for the relationship. The lack
of a change in the association among
the young people as a whole suggests
that cultural processes are very signifi-
cant. We would expect that college
attendance is a kind of behavior whose
relationship with socio-economic ori-
gins, more than most other behavior
items, should be accounted for by cul-
tural processes. Nevertheless, even in
this case, we find situational factors
are significant even if not dominant.
In a recent study, a multivariate
technique was used to assess the effects
of various background factors. Many
situational factors were not assessed,
but of the several variables measured,
the education of the father was “the
most powerful predictor of children’s
education.”®* This, and related find-
ings, suggest that in so far as cultural
processes account for the relationship
between rank and college attendance,
processes specific to the behavior under
consideration are particularly impor-
tant, rather than general orientation.

Medical care. The relationship be-
tween socio-economic rank and the
receipt of medical care is well docu-
mented. In the United States in 1930,
there was a high positive relationship
between socio-economic rank and uti-

24 David, Brazer, Morgan, and Cohen,
op. cit., p. 2.
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lization of physicians’ services®® and
hospital services (see Table 5). At
present, however, there is no relation-
ship between socio-economic rank and
utilization of hospitals and only a small
positive relationship in regard to uti-
lization of physicians’ services.26

In twenty to thirty years, utilization
of hospital and physician services has
risen for persons in all socio-economic
strata and the differences among the
strata have very markedly decreased.
The change can hardly be explained
by changes in the socially transmitted
culture of the strata. There is a ques-
tion, however, whether (1) there was
a marked conceptual difference among
the members of the strata and this
difference was reduced by changes in
situational factors or, (2) there was
not a marked conceptual difference and
the earlier bebavioral difference re-
sulted directly from differences in situ-
ational constraints and opportunities.
Although the available evidence is in-
adequate to answer the question defini-
tively, it is worth making some esti-
mates of the answer, given the data
available. This will at least help clari-
fy the issues in this kind of analysis.

In the case of hospital utilization,

25 Health Information Service, “The In-
creased Use of Medical Care,” Progress in
Hefiltb Services, VII (October, 1958), pp.

3, 4.

26 1bid., pp. 3, 4. There is, of course, an
additional consideration in such compari-
sons. Persons of low socio-economic rank
are more likely than persons of high rank
to be ill and persons who are ill are likely
to see physicians and be hospitalized. Even
holding illness constant, we are not likely
to find that there is the same direct rela-
tionship between utilization of medical
services and socio-economic rank at present
as in 1930; indeed, one study, conducted
in 1954, found no significant relationship
between socio-economic rank and utiliza-
tion of physicians or hospitals, for various
kinds of illnesses; see Saxon Graham, ‘‘So-
cio-Economic Status, Illness, and the Use
of Medical Services,” in E. Gartly Jaco,
editor, Patients, Physicians, and Illness
(Giencoe: The Free Press, 1958), pp. 129-
134.
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TABLE 5
HOSPITAL ADMISSION RATES
PeErR 100 PERSONS, 1928-1958,

By FAMILY INCOME

Hospital (Per cent)
Family Income Admission Rate of
in Dollars Per 100 Persons Sample
1928-1931*
Under 1,200 5.9 (15)
1,200-2,000 5.0 (35)
2,000-3,000 5.8 (25)
3,000-5,000 6.3 (13)
5,000-10,000 7.5 (9)
10,000 and over 10.6 (3)
1953"
Under 2,000 12 (16)
2,000-3,499 12 (22)
3,500-4,999 12 (27)
5,000-7,499 12 (22)
7,500 and over 11 (13)
1958°
Under 2,000 14 (12)
2,000-3,499 12 (15)
3,500-4,999 14 (21)
5,000-7,499 12 (30)
7,500 and over 10 (22)

* The Committee on Costs of Medical
Care, in cooperation with the U. S. Pub-
lic Health Service, conducted the survey
between February, 1928, and June, 1931.
The sample included 130 communities in
17 States and the District of Columbia.
Tabulations relate to 8,758 white families
composed of 39,185 persons. Data are from
I. S. Falk, Margaret C. Klem, and Nathan
Sinai, The Incidence of Iliness and the Re-
ceipt and Costs of Medical Care among
Representative Families: Experiences in
Twelve Consecutive Months during 1928-
1931 (Chicago: University of Chicago
Press, 1933), p. 113.

* The National Opinion Research Center
conducted the survey, using a national
multistage probability sample of the civil-
ian, non-institutional population of the
U. S. Data are from Odin W. Anderson
with Jacob J. Feldman, Family Medical
Costs and Voluntary Health Insurance: A
Nationwide Survey (New York: McGraw-
Hill Book Co., 1956), pp. 59, 183.

¢The National Opinion Research Cen-
ter conducted the survey, using a national
multistage probability sample of the civil-
ian, non-institutional population of the
U. S. Data are from Odin W. Anderson,
Patricia Collette, and Jacob J. Feldman,
volume to be published by Harvard Uni-
versity Press.
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there certainly have been marked sit-
uational changes which are relevant to
the decrease in the relationship be-
tween socio-economic rank and utili-
zation of hospital services. Foremost
among such situational changes is the
growth of hospital insurance plans.
The importance of this factor is indi-
cated by the finding that in 1953
among snsured persons there is an in-
verse relationship between family in-
come and hospital admission rates,?
presumably because low status persons
have more illnesses which require hos-
pitalization than do high status per-
sons, and insurance permits utilization
to correspond to need. In addition, the
general rise in real income for all
strata makes it easier for low income
persons to spend more money on hos-
pital care without sacrificing as many
other needs as a smaller absolute in-
come would entail. Furthermore, great-
er sick leave and retirement benefits,
improved transportation and increased
availability of hospital facilities prob-
ably have eased utilization of hospital
services by urban manual workers,
rural persons, and low income families
generally. Other factors, such as the
increased dependence of physicians up-
on hospital facilities, help account for
the general rise in utilization. The
physicians’ use of hospitals has another
implication. The decision to hospitalize
a patient is largely the physician’s; if
situational barriers are removed, the
physician can make the same recom-
mendation to persons with similar ill-
ness in different socio-economic strata.
Thus, with the situational factors as
strong and equal as they are, it is not
likely that conceptual differences would
significantly account for the relation-
ship between socio-economic rank and
admission rates to hospitals.

27 0din W. Anderson and Jacob J. Feld-
man, Family Medical Costs and Voluntary
Health Insurance: A Nationwide Survey
(New York: McGraw-Hill Book Co.,
1956), p. 59.
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It appears, then, that the situational
factors operated directly rather than in-
directly in affecting this behavior. It is
possible that the increased utilization
and effectiveness of hospital care may
have contributed to contemporaneous
changes in beliefs about the effective-
ness of hospital care. Perhaps this ex-
perience occurred later for low status
persons than for high status ones. The
general and rapid rise in hospital utili-
zation indicates that whatever con-
ceptual differences were cultural in
origin were easily modified by current
experience and, to some extent, are
not relevant for this behavior item. Of
course, during all this time, there prob-
ably were few socio-economic strata
differences in the value of being
healthy.

Most of the changes in situational
factors mentioned in the case of hos-
pital utilization are also relevant for
utilization of physicians’ services and
probably account for the general rise
in utilization of physicians’ services
and the decreasing difference among
socio-economic ranks. As previously
noted, however, there is still a small
relationship between utilization of
physicians’ services and socio-economic
rank. Is this attributable to the ab-
sence of the major situational change
which occurred in the case of hospital
utilization—insurance plans? A study
of a comprehensive prepaid medical
care plan, Health Insurance Plan of
Greater New York (H.LP.), indicates
that in part this is probably the case.
H.IP. covers visits to physicians’ of-
fices. Comparing utilization of such
services for enrollees of H.LP. with a
sample of New York City residents,
little difference was found, on the
whole, between educational level and
the percentage of persons with medi-
cal conditions who saw a physician
within an eight week period; but, “the
difference between education groups
seems to have been greater in the New
York City sample than in the group of
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H.LP. enrollees.”?® Furthermore, even
the persons in H.LP. covered families
in which the head of the household
had less than nine years of schooling
were more likely to have visited a
physician than were persons in fam-
ilies not enrolled in H.LP. in which
the head of the household had more
than twelve years of schooling.

Situational factors appear to account
directly for at least some of the re-
maining differences in utilization of
physicians’ services by persons in high
and low strata. The situational factors
which have changed probably account
for a great deal of the decrease in as-
sociation between socio-economic rank
and utilization of physicians’ services.
This all suggests that cultural processes
are not of major importance in ex-
plaining the association in the past or
the remaining difference at present.
These interpretations are supported by
the analysis of the utilization of den-
tists’ services, the next and final be-
havior item to be discussed.

Dental Care. Utilization of dentists’
services was highly related to socio-
economic rank in 1930 and, despite a
general rise in the proportion of the
population engaging in the behavior,
still is highly related to rank (see
Table 6).

The situational changes in the
United States in the last two decades
in regard to utilization of dentists’
services appear to be similar to those
in the case of utilization of physicians’
services. These changes may account
for at least some of the general rise in
utilization of dentists’ services. The
puzzling finding is that the socio-eco-
nomic differences persist although
there was a decline in socio-economic
differences in the case of physicians’

28 The Committee for the Special Re-
search Project in the Health Insurance
Plan of Greater New York, Health and
Medical Care in New York City (Cam-
bridge: Published for the Commonwealth
Funili by Harvard University Press, 1957),
p. 84.



348

care. The explanation does not seem
to lie in greater socio-economic dif-
ferences about the propriety of, for
example, regular dentist visits com-
pared to regular physician check-ups.
In a 1955 national survey, questions
about such views were asked and the
socio-economic differences were about
the same for views concerning both
kinds of utilization.?®

This indicates that socio-economic
differences in values do not account for
much of the variance in the relation-
ship between socio-economic status
and utilization of dentists’ services, nor
for the difference in the degree of re-
lationship between status and dental
care compared to the relationship pres-
ent in the case of utilization of physi-
cians’ services. Yet we find a persist-
ing relationship between rank and
dental care. Furthermore, when situa-
tional factors are relatively equal, we
still find a high relationship between
socio-economic rank and utilization of

29 In the case of dental care, the ques-
tion was, “Do you think a person should
make a practice of seeing the dentist reg-
ularly, every six months or year, even
when his teeth are all right, or is it not
worth the trouble unless you have some
complaint?” Among respondents who at-
tended college, 94 per cent answered, see
the dentist regularly, among those who
attended high school, 93 per cent chose the
same alternative, and among those with
eight grades of schooling or less, the per-
centage was 80. In the case of physicians’
care, the question was, "If a person is feel-
ing all right, do you think he should get
a general physical examination every year
or so anyway, or is it not worth the trouble
unless you have some complaints?” The
comparable percentages for the same edu-
cational categories were: 86, 83, and 72.
The data are from National Opinion Re-
search Center, Basic Tabulations, 1955
Health Attitude Study, questions 88 and
35. The difference in actual practices,
among persons with different levels of
education, is much greater than the views
about the proper practice in visiting den-
tists; for further discussion of some of
these findings see Eliot Freidson and Jacob
J. Feldman, The Public Looks at Dental
Care (New York: Health Information
Foundation, Research Series No. 6, 1958).
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dentists’ services. This is indicated by
the results of a study of one of the
few prepaid dental care plans in ex-
istence, founded by what is now the
International Brotherhood of Team-
sters, Local 688. Although members
and dependents could freely visit a
dentist in the union dental clinic, it
was found that utilization of any den-
tist'’s services was still directly related
to the education of the head of the
household.®® It appeats, then, that
some cultural processes are operative
in the case of utilization of dental
care; but, apparently, quite specific be-
havior patterns are transmitted rather
than general values.

We will examine the relationship
between socio-economic rank and utili-
zation of dentists’ services in more de-
tail. In the national survey upon which
this discussion is based, teen-agers as
well as adults were interviewed.?!
This permitted a relatively detailed
analysis of the cultural as well as the
situational factors relevant to the utili-
zation of dentists’ services. To aid the
analysis, going to the dentist preven-
tively was distinguished and analyzed
separately from not going to the den-
tist even when there was a self-recog-
nized need for treatment. There is a
high positive relationship between so-

30 Quentin Smith, Elliott H. Pennell,
Ruth Dee Bothwell, and Mary N. Gail-
breath, Dental Care in a Group Purchase
Plan, A Survey of Attitudes and Utilization
at the St. Lowuis Labor Health Institute
(Washington, D. C.: U. S. Department
of Health, Education and Welfare, Public
Health Service, Division of Dental Re-
soutces, 1959), pp. 23-25.

31 The analysis of the adult respondents
is reported in Louis Kriesberg and Beatrice
R. Treiman, “Socio-Economic Status and
the Utilization of Dentists’ Services,” Jour-
nal of the American College of Dentists, 27
(September, 1960), pp. 147-165; the anal-
ysis of the teen-age respondents is reported
in Louis Kriesberg and Beatrice R. Trei-
man, “Preventive Utilization of Dentists’
Services among Teen-agers,” Journal of the
American College of Dentists, 29 (Martch,
1962), pp. 28-45.
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TABLE 6
PERCENTAGE OF PERSONS VISITING DENTIST WITHIN PRECEDING
TWELVE MONTHS, 1928-1959, BY FAMILY INCOME
Per cent (Per cent) Per cent (Per cent)
Family Income  Visiting of Family Income  Visiting of
in Dollars Dentist Sample in Dollars Dentist Sample
1928-1931* 1953®
Under 1,200 10 (15) Under 2,000 17 (16)
1,200-1,999 15.5 (35) 2,000-3,499 23 (22)
2,000-4,999 24 (38) 3,500-4,999 33 (27)
5,000 and over 46 (12) 5,000-7,499 44 (22)
7,500 and over 56 (13)
1957-1959¢ 1958¢
Under 2,000 19 (16) Under 2,000 15 (12)
2,000-3,999 28 (23) 2,000-3,499 28 (15)
4,000-6,999 40 (39) 3,500-4,999 36 (21)
7,000 and over 54 (22) 5,000-7,499 39 (30)
7,500 and over 53 (22)

* Information from the survey by the Committee on Costs of Medical Care, described
in footnote to Table 5; data adapted from Helen Hollingsworth, Margaret C. Klem, and
Anna Mae Baney, Medical Care and Costs in Relation to Family Income (Washington,
D. C.: U. S. Social Security Administration, Bureau of Research and Statistics, 1947), p.
103.

» Anderson and Feldman, op. cit., p. 199; study described in footnote to Table 5.

¢The data are from a national sample of the civilian non-institutional population;
U. S. National Health Survey, “Dental Care, Interval and Frequency of Visits, July,
1957-June, 1959, Health Statistics (Washington, D. C.: Department of Health, Educa-
tion and Welfare, Public Health Service, Division of Public Health Methods, 1960), pp.
5, 18.

4 Anderson, Collette, and Feldman, op. cit.; study described in footnote to Table 5.

cio-economic rank and going to the
dentist preventively and a high nega-
tive relationship with not going to the
dentist even where there is a self-
recognized need for treatment. The
relationship with going preventively is
our concern here.

The analysis is based upon (1)
adult respondents’ reports of their at-
titudes and their parents’ behavior and
their own childhood experiences as
well as their current behavior and at-
titudes, and (2) teen-agers’ reports of
their own behavior and attitudes; in
addition, the relationship between par-
ents’ behavior and attitudes and that
of their teen-age children was analyzed.
The basic analytic method was to ex-
amine variables which might account
for the relationship between status
and utilization by testing whether or

not the variables were related to socio-
economic rank and then seeing if the
variable and/or rank were related to
going to the dentist preventively, hold-
ing each constant. The findings are
shown schematically in Figure 1.
First of all, it is apparent that the
basic cultural process is the specific
one of going to the dentist. That is,
adults who go preventively first went
to the dentist when they were very
young and parents who go to the den-
tist preventively take their children to
the dentist when the children are
young; if a parent goes to the dentist
preventively, so do his children, in
each stratum. General parental values
or specific ones related to teeth and
their care do not help explain the
children’s preventive utilization of
dentists’ services. The parent’s knowl-
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FIGURE X

PROCESSES INVOLVED IN THE RELATIONSHIP BETWEEN SOCIO-ECONOMIC RANK
AND GOING TO THE DENTIST PREVENTIVELY
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Generation I

Generation II

edge about dental care is related to
whether or not his child goes preven-
tively; but adult or teen-ager knowl-
edge about dental care does not affect
their own preventive utilization of
dentists’ services. Apparently, what is
transmitted is a specific habit without
a comprehensive set of supporting be-
liefs, attitudes, and values.

There are two situational factors
which are shared by adults and teen-
agers and in both generations. One
shared situational condition affecting
going to the dentist preventively is a
non-social one: income. The other con-
dition is a social one: the interaction
with the dentist. “Progressive” den-
tists, those who practice preventive
dentistry, are more likely to have pa-
tients of high socio-economic satus and
the practices of the dentist significant-
ly affect whether or not a patient goes
preventively, at each stratum. There
may be some mutual selection of pa-
tients and dentists and mutual con-
firmation of the utility of preventive
practices which account for this rela-
tionship; there may also be a tendency,
however, for dentists to behave differ-

ently with patients of different socio-
economic strata—as has been reported
for the relations between middle class
teachers and middle class and working
class students.

There is an interesting additional
process by which dentists affect going
to the dentist preventively. Although
fear of pain inhibits going to the den-
tist, this fear is not associated with
socio-economic rank among adults and
therefore cannot help account for the
relationship between rank and going
to the dentist preventively. There is,
however, an association between fear
and rank among teen-agers; such fear
is also related to certain practices of
the dentist and negatively related to
his possession of a high speed drill.32
Persons of high socio-economic rank
tend to go to dentists who have a high
speed drill and thus, a connection may
exist. Probably fear of pain contributes
something to the explanation of the

32 Louis Kriesberg and Beatrice R. Trei-
man, “Dentists and the Practice of Den-
tistry as Viewed by the Public,” Jouxrnal of
the American Dental Association, 64 (June,
1962), pp. 806-821.
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relationship between rank and going
to the dentist only among the teen-
agers because the high speed drill is
still so new that it has affected the
strata-shared attitudes only among the
teen-agers; they are also especially
likely to have extensive drilling be-
cause the caries rate is high among
adolescents.

Certain other values and beliefs, ap-
parently resulting from shared current
situations, help account for the rela-
tionship between socio-economic rank
and going to the dentist preventively
—at least among adults. One is the
belief in the efficacy of professional
dental care; the other is valuing main-
taining one’s own teeth. These values
and beliefs do not seem to be cultural:
among the teen-agers they are hardly
related to parental socio-economic
rank and, holding rank constant, are
not related to going to the dentist
preventively. It appears that these val-
ues and beliefs reflect the shared ex-
perience of persons in the same situa-
tion: adults of low socio-economic
rank are more likely to know persons
who have lost their teeth than are high
rank adults. Generalizing from such
observations, low rank adults may tend
to feel that teeth cannot be maintained
and therefore it is not worthwhile try-
ing to do so.

It is significant that measures of
general orientation did not help to
account for the relationship between
socio-economic rank and going to the
dentist. The measures consisted of
questions concerning general orienta-
tions about time, planning, and self-
control.

In short, it appears that the rela-
tionship between socio-economic rank
and preventive utilization of dentists’
services is to some extent accounted
for by cultural factors; the process,
however, appears to be a very specific
one pertaining to that behavior. It
seems to be operative because this kind
of behavior is affected by childhood
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experience and socialization and the
socialization seems to persist. Appar-
ently, serial dependence and experi-
ence at an early stage of the life cycle
is more characteristic of dental care
than of medical care. On the other
hand, clearly, there are many rank-re-
lated situational factors which directly
affect going to the dentist preventively.
Some of these situational factors also
operate indirectly; for example, they
result in attitudes shared by members
of the same strata as they share similar
situations. There probably have been
fewer changes in these direct and in-
direct situational conditions in the case
of dental care than in the case of physi-
cians’ care and this too helps account
for the absence of a change in the de-
gree of relationship between rank and
utilization of dentists’ services over
the last two or three decades.

Presumably, there is more consensus
about treating acute dental needs than
about going to the dentist preventively.
In that case we would expect that situ-
ational factors, particularly those oper-
ating directly—such as income and the
availability of dentists, would be espe-
cially important in accounting for the
negative relationship between socio-
economic rank and not going to the
dentist even when there is a self-recog-
nized need for treatment. In the case
of the adults, for whom a compara-
tive analysis of preventive and restora-
tive utilization could be made, the
evidence is consistent with that inter-
pretation.

CONCLUSIONS

We set out to examine two kinds
of explanations of the relationship be-
tween socio-economic rank and various
kinds of behavior. As a step in doing
this, several aspects of behavior were
distinguished. It was hypothesized
that the association between behavior
and socio-economic rank would be ac-
counted for to varying degrees by each
explanation depending upon the chat-
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acteristics of the behavior.

The evidence presented permits
drawing a few conclusions. First, the
distinctions concerning aspects of be-
havior do seem to have utility in as-
sessing the probable relative impor-
tance of cultural and situational ex-
planations. Thus, the relationship be-
tween socio-economic rank and be-
havior is most likely to be accounted
for by situational factors if the be-
havior is begun late in the life cycle,
is serially independent, is repetitive, is
characterized by high consensus of rele-
vant concepts within the society, and
there are marked differences in the
relevant circumstances among the
ranks in the society.

Second, insofar as cultural processes
play an important role, the evidence
indicates that the cultural processes in-
volve the transmission of specific pat-
terns of behavior rather than an inte-
grated class subculture. It may be that
in small, isolated, and stable commu-
nities or societies, there are integrated
class subcultures. In large, complex,
and changing societies, this does not
seem to account for a great deal of
the association we find between socio-
economic rank and many kinds of be-
havior and contributes little to account-
ing for changes in those relationships.

Third, the method of analysis uti-
lized here, although limited and treach-
erous in many ways, can make a con-
tribution. Enough studies have been
made over the past few decades to per-
mit examining trends not only in the
rates of various kinds of behavior, but
in the degree to which they are as-
sociated with other characteristics as
well. In many cases it may be possi-
ble to go back to the original data to
make the studies more comparable,
rather than using only published ma-
terial as was done here. Such kinds of
analysis provide another dimension and
permit an additional kind of evidence
to test hypotheses.

It may be that such analyses, cover-
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ing a period of a few decades, would
result in giving more weight to situa-
tional explanations than would be the
case if analyses were restricted to cross-
sectional studies at a given time33
One reason for this is that generation-
ally transmitted behavior patterns are
likely to emerge as a response to the
situation in which members of a strat-
um find themselves.3* Although there
may be considerable agreement among
sociologists about that assertion, there
are few studies which attempt to speci-
fy how this occurs for any given socio-
economic related behavior. Perhaps re-
search directed at yielding information
about the relationship between socio-
economic status and behavior over
time would result in more such studies.
A second reason for expecting that
studies of the relationship of socio-
economic rank and various kinds of be-
havior over a few decades will lead to

33 Many sociologists, in recent years, have
stressed cultural differences. Perhaps this
is a result of largely depending upon cross-
sectional and attitudinal data. Perhaps there
is another reason: it seems to be a unique
contribution. (Of course, social anthropolo-
gists give considerable attention to cul-
tural factors; but at least until recently an-
thropologists and sociologists observed geo-
graphically-bounded jurisdictions which did
not jeopardize the uniqueness of each pro-
fession’s perspective. Furthermore, sociolo-
gists have been more concerned with the
variations within a society than have most
anthropologists.) It can be pointed out
that people act differently because they
have different goals and they have different
goals because they have learned to want
them. There has been some pay off from
this emphasis: considerations are noted
which other social analysts ignore at the
peril of limited explanations. I feel that
for an adequate explanation of the way
socio-economic rank is related to many
specific areas of behavior, we must give
increased attention again to situational fac-
tors. This will also make it more likely
that we explore the bases of the cultural
differences which do exist rather than treat
“culture” as a residual factor which re-
quires no further explanation.

34 Joseph A. Kahl, op. cit., p. 186; also
see, Robin M. Williams, Jr., American
Society (New York: Alfred A. Knopf,
1951), p. 101.
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greater attention to situational condi-
tions is that at least in technologically
advanced societies, situational factors
affecting socio-economic related be-
havior probably occur more rapidly
than do cultural changes affecting sta-
tus-related behavior.

Finally, we have shown that for at
least some kinds of behavior there is
sufficiently rapid change in the pro-
portion of the population engaging in
the behavior and even in the degree
to which the behavior is related to
socio-economic rank that we must give
considerable weight to situational fac-
tors if we are to account for such
rapid changes.

On the whole, of course, the evi-
dence presented does not permit a
comprehensive assessment of all the
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alternative explanations for accounting
for the relationship between socio-eco-
nomic rank and various kinds of be-
havior. It is hoped, however, that this
effort will help make the issue of what
accounts for the relationships more
salient and more amenable to resolu-
tion.

It is important to try to assess the
relative contribution various explana-
tions make to a full understanding of
the relationship between socio-econom-
ic rank and behavior. Without such
assessments, analysis tends to be static;
we are unlikely to be able to indicate
what the trends for socio-economic be-
havior are, the likely rate of change in
the future, or the possible effects of
changes in particular situational or cul-
tural factors.

OBSERVATIONS ON GAMBLING IN A LOWER-CLASS SETTING

IRVING KENNETH ZOLA
Massachusetts General Hospital

Introduction

Studies in gambling have often fo-
cused on matters of individual patholo-
gy! and yet, on a number of psycho-
logical dimensions, no significant dif-
ferences have been found between

This report is part of a study entitled
“Relocation and Mental Health: Adapta-
tion Under Stress,” conducted by the Cen-
ter For Community Studies in the Depart-
ment of Psychiatry of the Massachusetts
General Hospital and the Harvard Medical
School. The research is supported by the
NIMH, Grant #3M 9137-C3. The author
wishes to acknowledge Edward Ryan and
Leonora K. Zola for their repeated read-
ings and criticisms, and Frances Morrill,
Stanton Wheeler, and George H. Wolkon
for their valuable suggestions.

1Edmund Bergler, The Psychology of
Gambling, New York: Hill and Wang,
1957; and “The Gambler—A Misunder-
stood Neurotic,” Journal of Criminal Psy-

chopathology, 4 (1943), pp. 379-393.

gamblers and non-gamblers.? Part of
the explanation for this lack of differ-
ence is the fact that so widespread an
activity as gambling can be “many
things to many people.” Another rea-
son is that while recognized as one of
our major social problems, gambling
also constitutes a major American para-
dox, fluctuating as it does between
tolerance and condemnation, with a

2 James Hunter and Arthur Bruner,
“Emotional Outlets of Gamblers,” Journal
of Abnormal and Social Psychology, 23
(1928), pp. 38-39; and Robert P. Mot-
ris, “An Exploratory Study of Some Per-
sonality Characteristics of Gamblers,” Jozr-
nal of Clinical Psychology, 13 (1957), pp.
191-193.

3 Edward C. Devereux, Jr., “Gambling
and the Social Structure—A Sociological
Study of Lotteries and Horse Racing in
Contemporary America,” Unpublished doc-
toral dissertation, Harvard University, 1949.
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